
PRUDENTIAL CALIFORNIA REALTY
116 E. Laurel Dr • Salinas, CA 93906

(831) 794-0901

I count on over 20 years of
experience as Realtor/
Broker Escrow Officer to
help me achieve this goal. I
have 16 Years of Full Time
Selling Real Estate, 8 Years
working for a Title
Company, 5 Years in Title
Department, 3 Years in
Escrow and Foreclosure
Department, Consistent Top
Producer; M.C.A.R, C.A.R,

N.A.R. Some Special
Services I can offer:
Spanish Speaking, Full

knowledge of Salinas Area. My Promise to you is to do
the best, honest service I can do. I will always think of
my Customer’s best interest. I will always continue to
educate myself in every area related to Real Estate.

ALICIA LOMELI Broker

NANCY MATTOS

PRUDENTIAL CALIFORNIA REALTY
116 LAUREL DRIVE, SALINAS, CA 93906

775-2205

Nancy has been in
business for over 29
years and has a wealth
of exper-ience in
helping many people,
both first time and
experienced home
buyers. She can help
guide you with buying
or selling your home
from beginning to end.

LINDA DORRIS
C.I.P.S., C.H.M.S., G.R.I.

COLDWELL BANKER GAY DALES, INC.
831-594-5523

Proud to be a
professional

A 35+ year resident of the Monterey
Peninsula, Linda has sold real estate
throughout the county for over 20
years and is experienced with
investments, 1031 exchanges and
commercial properties. She is proud
to meet the needs of her sellers and
buyvers and close transactions to
everyone’s satisfaction. Linda is a
Broker and has earned a number of
designations, including Certified
International Property Specialist,
Certified Marketing Home Specialist
and Certified Negotiation Specialist.

She speaks Spanish fluently and has helped many, many families find the
home of their dreams.

STELLA ADAME
REALTOR, MSW

INTERO REAL ESTATE SERVICES
831-262-8058
www.StellaAdame.com

e-mail: Stella@StellaAdame.com

“Unsurpassed
Excellence and
Commitment”

Passion-Delighting in
buying, selling, and
investing in real estate...
Goal-Making a client’s
vision a reality...
Ph i lo sophy -Push ing
limits and imagining
possibilities.
I believe in trusting my
instincts-trust yours, and
call me when you’re
ready to engage in your
next real estate
purchase, sale, or
investment.

CELEINNE YSUNZA
& THE YSUNZA HOME TEAM

WWW.AVALARESTATES.COM
831-422-9103 X101

Working outside the
box. Revenue
sharing,
Number1Expert™,
working global-
staying local, and
technology at work
for you. Because
it’s really all about
you. Over 25 years

experience & several billion dollars in
sales volume.

PRUDENTIAL CALIFORNIA
REALTY

(831) 262-4504

My focus is making the
process of purchasing or
selling a home as
effective and stress free
as possible. It is my job
to support you with the
best possible terms and
guide you through the
entire process. Call now
for a Free consultation.

MARIA ARIAS

PRUDENTIAL CALIFORNIA
REALTY

(831) 905-1155

My focus is making the
process of purchasing
or selling a home as
effective and stress free
as possible. It is my job
to support you with the
best possible terms and
guide you through the
entire process. Call
now for a Free
consultation.

MARIA GIL-SALDANA

Rock Solid Service with a
caring touch!

TIFFANY HAINES
REALTOR

BLACKHORSE REAL ESTATE
831-247-1382

Put my many years of
experience to work
for you. Specializing
in helping you find the
perfect property with
bad credit or 100%
financing. Call me to
buy or sell your
property today. “The
next move is yours.”
Free Gift with Close
of Escrow.

RELIANCE BAY REALTY
(831) 809-5199

With 20 years of experience
as a school teacher it has
helped me to educate my
clients in the business of real
estate. I have attended
elementary, high school,
junior college locally and
graduated from San Jose
State University. I have
been involved in the
community as a soccer and
wrestling coach. I have held
a California Real Estate
license for 19 years and
have experience in

residential and commercial real estate. If you want
experience and knowledge you can depend on me. I
have lived in Salinas for 42 years and know the area
very well. Don’t settle for anything less than a Realtor
who knows and loves his community.

JAVIER ALVAREZ

VICKI PITMAN

INTERO REAL ESTATE SERVICES
831-809-7722 • E-FAX: 603-6629

www.interorealestate.com/vickipitman
e-mail: vpitman@interorealestate

Whether buying
or selling a
property,

Customer
Service

is my
#1 Priority

SUPPORT
OUR TROOPS

KENSINGTON REALTY GROUP, INC.
Office (831) 372-4KRG (4574)

Cell (831) 238-3488
save@4krg.com / www.4krg.com

Real Estate
Professional

• Experience
• Integrity
• Service

For Sellers, KRG offers
customized commissions –
2% FSBO, 4% Premium
Service, and 6% Premium
Plus. For Buyers, KRG offers
a buyer a rebate program
with a percentage of the
commission credited to you
at the close of escrow.

Michael Kirch, MBA
Broker/Partner
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Maintaining our environment
GREEN WINDOWS: IMPROVING VIEWS

Today’s environmentally-

conscious consumers want 

to build their homes with 

sustainable, recycled or 

energy-efficient materials.

W
hen it comes to

windows, you can 

choose products that

will both stand the

test of time and effectively manage

the sun’s rays with energy-efficient 

glazings.

The following tips can help you 

select a window manufacturer with

environmentally-friendly products and 

manufacturing processes:

• Understand The Numbers. 

The window industry uses certain 

criteria, developed by the National

Fenestration Rating Council as a

guide to understanding the energy 

efficiency and performance of a win-

dow or door. U-Factor measures the 

rate of heat loss through the window. 

The R-Value measures a window’s

resistance to the passage of heat. The 

Solar Heat Gain Coefficient (SHGC)

is the fraction of available solar

heat that passes through a window. 

Windows in warm climates should

have low SHGC, while windows 

in cold climates should have higher

SHGC in order to bring in the heat of

the sun to heat a home. Research the

U-Factor, R-Value and SHGC num-

bers appropriate for your area online 

or at the library.

• Choose Energy-Efficient Glass. 

Insulating glass and low-emissivity

coatings significantly improve the 

energy efficiency of your windows and

save you money on energy bills.

• Materials Matter. The mate-

rial of a window’s frame plays an 

important part in a window’s overall 

performance. Two great options are 

wood and pultruded fiberglass. Wood, 

desirable for its warm, traditional look, 

provides solid energy efficiency. As 

wood is a renewable resource when 

managed correctly, ask questions about

the manufacturer’s commitment to

purchasing from reliable lumber sup-

pliers who subscribe to groups such 

as the Sustainable Forest Initiative.

Pultruded fiberglass frames offer 

superior energy efficiency, because

fiberglass expands and contracts at the

same rate as the glass in temperature

extremes, decreasing stress cracks or

seal failures. Silica sand is the primary

component in the manufacturing of

fiberglass and is an abundant and

renewable resource.

• Durability. Choose durable win-

dows and doors that have the quality 

craftsmanship and strength to last.

For example, Marvin Windows and 

Doors manufactures durable extruded

aluminum clad wood windows with a

commercial grade finish for superior 

protection against dents, scrapes and

fading, meaning that your windows 

will look new for years.

In addition, look for a company

with environmentally responsible

manufacturing processes. Companies 

such as Marvin Windows and Doors

that actively promote recycling, clean 

manufacturing and waste management 

are often recognized by government or

industry awards.

To learn more about Marvin’s envi-

ronmental commitment, visit www.

marvin.com or call (888) 537-8268.

Energy-efficient windows are not

only friendly to the environment, they

can save you money by lowering heat-

ing and cooling costs. ■
NAPSI


